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At this time of the year, it’s not just flowers popping up in people’s front gardens, but an increasing number of ‘For Sale’ signs too.


Clearly most of us become very attached to the places we live in. They contain our sweat equity, personal treasures and cherished memories. However, once you put your home on the market it becomes a commodity like any other.


To merchandise a property effectively it needs to become a setting where potential buyers envision their own lives unfolding. It’s time for you, the seller, to disconnect from the nest you may have spent years developing and prepare to move on.


A good way to look at it is to tell yourself that you are not selling your ‘home’, you are merely selling the shell that contained it. Home is with you wherever you go. It is where your heart resides and defines your unique sense of place on this planet.


The house that you are selling was a temporary backdrop for the staging of your life thus far. You are not relinquishing what it has meant to you, but your task now is to show what it could mean to someone else.


Conduct an objective inspection of your property and attend to outstanding repairs, paint touch ups and cleaning. Get a head start on your packing. Thin your collection of family photographs, ornaments and clutter along with any other non-essential items that might distract or even offend a potential buyer. Leave enough of your life on display to show what is possible but not so much that other possibilities cannot be imagined.


These small efforts will show your house has been loved and cared for and will help you on your way to achieving the best possible outcome in a competitive marketplace.
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